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KEY OBSERVATIONS
In the current rolling three-month period, Oahu real estate sales for single-family homes and condominiums decreased with single-family
homes down 20.8% and condominiums down 26.6% compared to the same period in 2007. Some areas have seen a slight increase in
sales for single-family homes, these areas include the North Shore, Pearl City-Aiea and Makakilo. Condominium sales have also increased
in the Diamond Head-Kahala and Leeward areas. 

Median sale prices also continue to dip for both single-family homes, down 4.6%, and condominiums, down 2.9%. Some areas continue
to show marginal price increases in 2008. For single-family homes this includes the areas of Nuuanu-Makiki and the North Shore. Similarly,
for condominiums the areas of Downtown-Nuuanu, Ewa, and Waikiki have shown price increases. 

Prudential Locations examines monthly numbers as well as statistics for rolling three-month periods as a way to better identify trends in the
market. For more information on a specific neighborhood, please contact your Prudential Locations agent.
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Purchasing real estate is a huge financial commitment, but consider the glass half full rather than half empty: buying real
estate is an investment in the future. The following points are bright spots in being a potential buyer in this current market.
And remember, you don’t have to walk this road alone, real estate professionals can help you consider your options and
discover the opportunities in owning a home. 

BBuuyyiinngg  PPoowweerr  aanndd  IInntteerreesstt  RRaatteess

Since the U.S. government’s takeover of Freddie Mac and Fannie Mae interest rates have dropped due to taxpayer dollars
being used to guarantee Freddie and Fannie’s mortgages. This has somewhat alleviated consumer stress in securing loans.
Now is a great time to jump on the current rates as these may increase in the new year. What does this mean for you if
rates increase? Every 1-point increase in interest reduces your buying power by about 10%! The graph below illustrates this.

BBuuiilldd  YYoouurr  OOwwnn  WWeeaalltthh

If you are a renter, putting money into your own pocket now by purchasing a home will allow you to reap the benefits should
you decide to sell in the future. Why make your landlord rich? Over the time period that you are covering their mortgage
you could be putting money towards your own investment. Increase your own wealth by developing equity, building your
credit and taking advantage of tax benefits.

TTaaxx  BBeenneeffiittss

The government supports homebuyers by offering tax benefits as incentives to buy. In addition to this first-time homebuyers
can take advantage of a government tax credit if a home is purchased between April 9, 2008 and until July 1, 2009. The
credit is 10 percent of the purchase price of the home and up to $7,500. This credit is recaptured over a 15-year period
at $500 per year with no interest. If your purchase closes in 2008, you can apply for your credit when you file your 2008
taxes in 2009 – so hurry. Talk to an accountant to determine the adjustments that you can receive in tax savings each month
by being a homeowner. 
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Your Mortgage Payment

Monthly mortgage payment for a $600,000 home

Your Buying Power

Maximum home price for a $3,000 mortgage payment

The graph below illustrates how different interest rates affect your monthly mortgage payments and buying power. As interest rates
increase your monthly mortgage increases and the property amount you can afford decreases. Taking advantage of the current low
rates will save you money in the long term.


